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The information contained in the following offering memorandum is proprietary and strictly confidential. It is intended to be reviewed only by the party receiving it from 
Marcus & Millichap and it should not be made available to any other person or entity without the written consent of Marcus & Millichap. By taking possession of and reviewing 
the information contained herein the recipient agrees to hold and treat all such information in the strictest confidence. The recipient further agrees that recipient will not 
photocopy or duplicate any part of the offering memorandum. If you have no interest in the subject property at this time, please return this offering memorandum to 
Marcus & Millichap.

This offering memorandum has been prepared to provide summary, unverified financial and physical information to prospective purchasers, and to establish only a preliminary 
level of interest in the subject property. The information contained herein is not a substitute for a thorough due diligence investigation. Marcus & Millichap has not made any 
investigation, and makes no warranty or representation with respect to the income or expenses for the subject property, the future projected financial performance of the 
property, the size and square footage of the property and improvements, the presence or absence of contaminating substances, PCBs or asbestos, the compliance with 
local, state and federal regulations, the physical condition of the improvements thereon, or the financial condition or business prospects of any tenant, or any tenant’s plans 
or intentions to continue its occupancy of the subject property. The information contained in this offering memorandum has been obtained from sources we believe to be  
reliable; however, Marcus & Millichap has not verified, and will not verify, any of the information contained herein, nor has Marcus & Millichap conducted any investigation 
regarding these matters and makes no warranty or representation whatsoever regarding the accuracy or completeness of the information provided. All potential buyers must 
take appropriate measures to verify all of the information set forth herein. Prospective buyers shall be responsible for their costs and expenses of investigating the subject property.

ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY. PLEASE CONTACT THE MARCUS & MILLICHAP AGENT FOR MORE DETAILS.

Marcus & Millichap hereby advises all prospective purchasers of Net Leased property as follows: The information contained in this marketing Brochure has been obtained 
from sources we believe to be reliable. However, Marcus & Millichap has not and will not verify any of this information, nor has Marcus & Millichap conducted any investigation 
regarding these matters. Marcus & Millichap makes no guarantee, warranty or representation whatsoever about the accuracy or completeness of any information provided. 
As the Buyer of a net leased property, it is the Buyer’s responsibility to independently confirm the accuracy and completeness of all material information before completing 
any purchase. This Marketing Brochure is not a substitute for your thorough due diligence investigation of this investment opportunity. Marcus & Millichap expressly denies any 
obligation to conduct a due diligence examination of this Property for Buyer. Any projections, opinions, assumptions or estimates used in this Marketing Brochure are for example 
only and do not represent the current or future performance of this property. The value of a net leased property to you depends on factors that should be evaluated by you and 
your tax, financial and legal advisors. Buyer and Buyer’s tax, financial, legal, and construction advisors should conduct a careful, independent investigation of any net leased 
property to determine to your satisfaction with the suitability of the property for your needs. 

Like all real estate investments, this investment carries significant risks. Buyer and Buyer’s legal and financial advisors must request and carefully review all legal and financial 
documents related to the property and tenant. While the tenant’s past performance at this or other locations is an important consideration, it is not a guarantee of future success. 
Similarly, the lease rate for some properties, including newly-constructed facilities or newly-acquired locations, may be set based on a tenant’s projected sales with little or no 
record of actual performance, or comparable rents for the area. Returns are not guaranteed; the tenant and any guarantors may fail to pay the lease rent or property taxes, or 
may fail to comply with other material terms of the lease; cash flow may be interrupted in part or in whole due to market, economic, environmental or other conditions. Regardless 
of tenant history and lease guarantees, Buyer is responsible for conducting his/her own investigation of all matters affecting the intrinsic value of the property and the value of 
any long-term lease, including the likelihood of locating a replacement tenant if the current tenant should default or abandon the property, and the lease terms that Buyer may 
be able to negotiate with a potential replacement tenant considering the location of the property, and Buyer’s legal ability to make alternate use of the property. By accepting 
this Marketing Brochure you agree to release Marcus & Millichap Real Estate Investment Services and hold it harmless from any kind of claim, cost, expense, or liability arising out 
of your investigation and/or purchase of this net leased property.

CONFIDENTIALITY AGREEMENT

NET LEASED DISCLAIMER
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Founded in 1973 and based in Kansas City, Missouri, TCC/TSI operates from 
seven facilities in western Missouri and eastern Kansas. The Company is the 
only intermodal services firm in its region that has container lift capability 
and provides cross-docking, devanning and yard storage services. The 
Company in fact is also the only firm in its market region that holds the 
U.S. Customs Devanning Designation, allowing it to unload and process 
container contents through U.S. customs on behalf of its customers.

TCC/TSI operates a total fleet of 68 tractors, including three tractors 
provided and driven by owner-operators. The Company also owns over 70 
trailers, including mostly 53′ dry van trailers but also the smaller than typical 
48′ van trailers (known as “van pups” which allow drivers to access and 
maneuver more efficiently in smaller customer facility lots).

The Company owns four hydraulic lifts, some of which have lifting capacity 
of up to 65,000 pounds, to handle the loading and unloading of containers 
on to and off truck chassis. The lift equipment is also used to lift loaded or 
empty containers to be stored on one of the Company’s lots or elsewhere.

The Company operates out of seven terminal facility locations in western 
Missouri and eastern Kansas, six of which are owned by an affiliated 
company and leased to TCC/TSI.

The Company’s largest customer represented 16.7% of total revenue in 2018.

TERMINAL CONSOLIDATION CAPABILITIES
DOCK
Transloading, Blocking & Bracing, U.S. Customs Bonded

LOCAL & ROAD DRAYAGE
TOFC, COFC, Tri-Axles, Cross-towns, Drop & Hook, Haz-Mat, Tanks

RAIL PIGGYBACK
Daily Tracing / Shipment Tracking, Claims Handling, Estimated Transit 
Times, Rates

TRUCK BROKERAGE
Loads for Trucks and Trucks for Loads

CONTAINER YARDS
Storage, Repairs & Lifts

TERMINAL 
CONSOLIDATION
CO.



OWNERSHIP OVERVIEW / ACCOMPLISHMENTS
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ERNEST CUTTER III

Mr. Cutter formed ARC Industries, Inc. (www.arcindustriesinc.

com) in 1999 to acquire established companies in succession-

planning transactions. The typical transaction has approximately 

$10 million in annual revenues and is too small for most traditional 

private equity firms.

Prior to forming ARC Industries, Inc., Mr Cutter was an operations 

consultant where he advised 18 companies as either President, 

Chief Financial Officer or member of interim management team. 

Mr. Cutter is a Chartered Financial Analyst and has an accounting 

degree from the University of Rhode Island. He is also a speaker 

and panelist on the subject of acquiring and operating smaller 

mid-market companies.

Mr. Cutter has three children and lives in Charlotte, North Carolina 

with his wife, Alexa and their three children.

ACQUIRED 23 COMPANIES
Our first acquisition was in 1999, and we have subsequently acquired 23 companies 

with an average revenues and EBITDA of $7 million and $1.0 million, respectively. We are 

experts in acquiring smaller owner / operating companies.

ACHIEVED POSITIVE OUTCOMES FOR ALL STAKEHOLDERS

ARC Industries, Inc. has successfully fulfilled all its obligations for every portfolio company, 

including investors, lenders, landlords and employees. No one has lost a single dollar.

ACHIEVED EXCEPTIONAL RETURNS FOR INVESTORS
As a family office, ARC Industries, Inc. has no predetermined investment horizon. To 

date, we have only exited six of our investments. In each instance, it was due to a very 

attractive offer from a competitor.

EXPANDED INVESTOR NETWORK
In additional to its own capital, ARC Industries, Inc. has an investor network of 30 high net 

worth individuals and several institutional firms, which enables us to confidently close on 

proposed transactions and offer continued capital support to our portfolio companies.

DEVELOPED & REFINED INVESTMENT APPROACH
Our success is based on a very disciplined approach in which we only buy healthy and 
established companies from retiring owners. ARC Industries, Inc. is often the preferred 
suitor for these companies for the following reasons:

• Very successful track record with strong references
• Our ability to provide a sizable check at closing
• Our ability to partner with an appropriate replacement manager who shall oversee 

the business
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CORPORATE OFFICE
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PROPERTY DETAILS
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MAIN TERMINAL

3600 Northeast Great Midwest Drive
Kansas City, Missouri 64161

Number of Buildings: 2

Total Square Feet: 38,000 SF

Warehouse Square Feet: 18,000 SF

Office Square Feet: 10,000 SF

Service Building: 10,000 SF

Year Built: 1977

Lot Size: 11.37 Acres

Drive-In Doors: 21 Doors

Dock High Doors: 66 Doors

Construction: Metal Frame

Zoning: M1-5/US



PROPERTY DETAILS
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K-LOT
4010 Argentine Boulevard
Kansas City, Kansas 66106

Number of Buildings: 1

Total Square Feet: 5,625 SF

Office Square Feet: 1,080 SF

Service Building: 4,545 SF

Year Built: 2000

Lot Size: 20.96 Acres

Drive-In Doors: 3 Doors

Construction: Metal Frame

Zoning: M-3

SPRING HILL
702 North Lincoln

Spring Hill, Kansas 66083

Number of Buildings: 1

Total Square Feet: 6,225 SF

Office Square Feet: 2,000 SF

Service Building: 4,225 SF

Year Built: 2001

Lot Size: 4.5 Acres

Drive-In Doors: 2 Doors

Construction: Metal Frame

Zoning: Commercial  / Industrial
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MAIN TERMINAL
3600 NE Great Midwest Dr

Kansas City, MO 64161
K-LOT

4010 Argentine Blvd
Kansas City, KS 66106

SPRING HILL
702 N Lincoln

Kansas City, KS 66083
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THE OFFERING

FINANCIAL SUMMARY
Price: $9,885,000

CAP Rate: 7.50%

Ownership: Fee Simple

OFFERING PRICE

$9,885,000
CAP RATE

7.50%
NET OPERATING INCOME

$741,375

TERMINAL CONSOLIDATION CO.
Kansas City, Missouri

www.deltondoadvisorygroup.comwww.marcusmi l l ichap.com

LEASE SUMMARY
Lease Term: 20-Years

Lease Type: Absolute-Net

Lease Commencement: Close of Escrow

Increases: 1.5% Annually

Options to Extend: Four, 5-Year Options

RENT SCHEDULE
Year 1  $741,375.00    Year 11  $854,082.50 

Year 2  $752,495.63    Year 12  $865,369.93 

Year 3  $763,783.06    Year 13  $876,657.36 

Year 4  $775,070.49    Year 14  $887,944.79 

Year 5  $786,357.92    Year 15  $899,232.22 

Year 6  $797,645.35    Year 16  $910,519.65 

Year 7  $808,932.78    Year 17  $921,807.08 

Year 8  $820,220.21    Year 18  $933,094.51 

Year 9  $831,507.64    Year 19  $944,381.94 

Year 10  $842,795.07    Year 20  $955,669.37 

Seller is in a contract position on the Real Estate and Business and is 
therefore not the current holder of title. Seller will obtain title on both 
the business and the property no later than the closing date of this 
subsequent transaction being marketed
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The Kansas City metro sits close to both the geographic and population 

centers of the United States and serves as a major regional commercial, 

industrial and cultural hub. The market consists of 14 counties: Clay, Bates, 

Cass, Platte, Clinton, Caldwell, Jackson, Lafayette and Ray counties in 

Missouri; and Johnson, Linn, Miami, Leavenworth and Wyandotte counties 

in Kansas. The metro has roughly 2.2 million residents. Jackson is the most 

populous county with 713,000 people, followed by Johnson with 592,000 

residents. Kansas City, Missouri, is the largest city with 490,000 citizens, 

followed by Overland Park, Kansas, with 190,000 people.

KANSAS CITY OVERVIEW

METRO HIGHLIGHTS

*
CENTRAL LOCATION - A large portion of North America is within a 12-
hour drive, making the metro a transportation and distribution hub.

*

EXPANSIVE TRANSPORTATION SYSTEM - The region is the second-
largest rail center in the United States and features an efficient and 
well-connected airport. BNSF Railway also has an intermodal facility 
in the area.

*
AFFORDABLE COST OF LIVING - Kansas City offers a lower cost of living 
than many other large Midwestern markets.

ECONOMY

*

Its central location, extensive transportation network and intermodal 
facilities make the metro an important logistics and distribution hub. 
The increased flow of goods from Mexico will drive intermodal growth 
in the region.

*

Lower costs of living and doing business as well as an educated 
workforce attract corporations and job seekers to the metro. A 
number of local firms were on the Fortune 1,000 list last year, and 
Seaboard received the highest rank.

*
Other expanding industries in the metro include finance and 
insurance, engineering, life sciences, manufacturing and information 
technology.



Population

In 2019, the population in your selected geography is 967. The population has 
changed by 67.01% since 2000. It is estimated that the population in your area will 
be 1,117.00 five years from now, which represents a change of 15.51% from the 
current year.  The current population is 50.30% male and 49.70% female. The median 
age of the population in your area is 31.01, compare this to the US average which is 
37.95. The population density in your area is 307.44 people per square mile.

Households

There are currently 493 households in your selected geography. The number of 
households has changed by 51.23% since 2000. It is estimated that the number of 
households in your area will be 571 five years from now, which represents a change 
of 15.82% from the current year. The average household size in your area is 1.97 
persons.

Income

In 2019, the median household income for your selected geography is 
$44,451, compare this to the US average which is currently $58,754. The 
median household income for your area has changed by 8.43% since 2000. It is 
estimated that the median household income in your area will be $52,838 five 
years from now, which represents a change of 18.87% from the current year. 
  
The current year per capita income in your area is $31,443, compare this to the US 
average, which is $32,356. The current year average household income in your area 
is $60,988, compare this to the US average which is $84,609.

Race & 
Ethnicity

The current year racial makeup of your selected area is as follows: 69.76% White, 19.40% 
Black, 0.00% Native American and 2.21% Asian/Pacific Islander. Compare these to US 
averages which are: 70.20% White, 12.89% Black, 0.19% Native American and 5.59% 
Asian/Pacific Islander. People of Hispanic origin are counted independently of race. 
  
People of Hispanic origin make up 9.41% of the current year population in your 
selected area. Compare this to the US average of 18.01%.

Housing

The median housing value in your area was $131,182 in 2019, compare this to the US 
average of $201,842. In 2000, there were 66 owner occupied housing units in your 
area and there were 260 renter occupied housing units in your area. The median 
rent at the time was $600.

Employment

In 2019, there are 2,922 employees in your selected area, this is also known as 
the daytime population. The 2000 Census revealed that 73.00% of employees are 
employed in white-collar occupations in this geography, and 28.93% are employed 
in blue-collar occupations. In 2019, unemployment in this area is 6.82%. In 2000, the 
average time traveled to work was 21.00 minutes.
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POPULATION
3-Mile 5-Mile 10-Mile

2024 Projection: 24,279 117,247 565,109

2019 Estimate: 24,209 116,432 551,886

2019 Growth: 0.29%

HOUSEHOLDS
3-Mile 5-Mile 10-Mile

2024 Projection: 9,915 46,433 232,867

2019 Estimate: 9,807 45,859 225,177

2019 Growth: 1.10%

INCOME
3-Mile 5-Mile 10-Mile

Avg Income $62,062 $63,164 $67,473

Median Income $52,824 $49,066 $49,495

Per Capita Income $25,162 $24,927 $27,722
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TERMINAL CONSOLIDATION CO.
Kansas City, Missouri
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