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Representative Photo - Property Currently Under 
Construction with Expected Completion of October 2019



The information contained in the following offering memorandum is proprietary and strictly confidential. It is intended to be reviewed only by the party receiving it from 
Marcus & Millichap and it should not be made available to any other person or entity without the written consent of Marcus & Millichap. By taking possession of and reviewing 
the information contained herein the recipient agrees to hold and treat all such information in the strictest confidence. The recipient further agrees that recipient will not 
photocopy or duplicate any part of the offering memorandum. If you have no interest in the subject property at this time, please return this offering memorandum to 
Marcus & Millichap.

This offering memorandum has been prepared to provide summary, unverified financial and physical information to prospective purchasers, and to establish only a preliminary 
level of interest in the subject property. The information contained herein is not a substitute for a thorough due diligence investigation. Marcus & Millichap has not made any 
investigation, and makes no warranty or representation with respect to the income or expenses for the subject property, the future projected financial performance of the 
property, the size and square footage of the property and improvements, the presence or absence of contaminating substances, PCBs or asbestos, the compliance with 
local, state and federal regulations, the physical condition of the improvements thereon, or the financial condition or business prospects of any tenant, or any tenant’s plans 
or intentions to continue its occupancy of the subject property. The information contained in this offering memorandum has been obtained from sources we believe to be  
reliable; however, Marcus & Millichap has not verified, and will not verify, any of the information contained herein, nor has Marcus & Millichap conducted any investigation 
regarding these matters and makes no warranty or representation whatsoever regarding the accuracy or completeness of the information provided. All potential buyers must 
take appropriate measures to verify all of the information set forth herein. Prospective buyers shall be responsible for their costs and expenses of investigating the subject property.

ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY. PLEASE CONTACT THE MARCUS & MILLICHAP AGENT FOR MORE DETAILS.

Marcus & Millichap hereby advises all prospective purchasers of Net Leased property as follows: The information contained in this marketing Brochure has been obtained 
from sources we believe to be reliable. However, Marcus & Millichap has not and will not verify any of this information, nor has Marcus & Millichap conducted any investigation 
regarding these matters. Marcus & Millichap makes no guarantee, warranty or representation whatsoever about the accuracy or completeness of any information provided. 
As the Buyer of a net leased property, it is the Buyer’s responsibility to independently confirm the accuracy and completeness of all material information before completing 
any purchase. This Marketing Brochure is not a substitute for your thorough due diligence investigation of this investment opportunity. Marcus & Millichap expressly denies any 
obligation to conduct a due diligence examination of this Property for Buyer. Any projections, opinions, assumptions or estimates used in this Marketing Brochure are for example 
only and do not represent the current or future performance of this property. The value of a net leased property to you depends on factors that should be evaluated by you and 
your tax, financial and legal advisors. Buyer and Buyer’s tax, financial, legal, and construction advisors should conduct a careful, independent investigation of any net leased 
property to determine to your satisfaction with the suitability of the property for your needs. 

Like all real estate investments, this investment carries significant risks. Buyer and Buyer’s legal and financial advisors must request and carefully review all legal and financial 
documents related to the property and tenant. While the tenant’s past performance at this or other locations is an important consideration, it is not a guarantee of future success. 
Similarly, the lease rate for some properties, including newly-constructed facilities or newly-acquired locations, may be set based on a tenant’s projected sales with little or no 
record of actual performance, or comparable rents for the area. Returns are not guaranteed; the tenant and any guarantors may fail to pay the lease rent or property taxes, or 
may fail to comply with other material terms of the lease; cash flow may be interrupted in part or in whole due to market, economic, environmental or other conditions. Regardless 
of tenant history and lease guarantees, Buyer is responsible for conducting his/her own investigation of all matters affecting the intrinsic value of the property and the value of 
any long-term lease, including the likelihood of locating a replacement tenant if the current tenant should default or abandon the property, and the lease terms that Buyer may 
be able to negotiate with a potential replacement tenant considering the location of the property, and Buyer’s legal ability to make alternate use of the property. By accepting 
this Marketing Brochure you agree to release Marcus & Millichap Real Estate Investment Services and hold it harmless from any kind of claim, cost, expense, or liability arising out 
of your investigation and/or purchase of this net leased property.

CONFIDENTIALITY AGREEMENT

NET LEASED DISCLAIMER



INVESTMENT HIGHLIGHTS
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BRAND NEW 20 YEAR ABSOLUTE-NET LEASE TO 
BE EXECUTED AT THE CLOSE OF ESCROW

*
Lease Provides 5% Increases Every 5 Years Including the Four, 
5-Year Option Periods

*
Experienced Operator | 15 Unit Guaranty with Growth Plans of 50 
Units in 5-Years

COLORADO’S FIRST SLIM CHICKENS - AAA 
LOCATION - AURORA, CO

* Large New 3,700 Square Foot Building Positioned on a 1 Acre Lot

*
The Property Benefits From Frontage Along Tower Road  | Over-
seeing 22,845 Vehicles Per Day

*
Easy Access to Interstate-70 | Overseeing a Total 203,000+ 
Vehicles Per Day

*
Strong Population Growth in the Region with over 184.000+ in a 
5-Mile Radius of the Subject Property

*
Surrounding Retailers Include: Panda Express, GNC, Verizon 
Wireless, Starbucks, Home Depot, Chili’s, Wendy’s, Bed Bath & 
Beyond, Chick-Fil-A, Del Taco, and Walmart

*
12 Miles Away From the Denver International Airport - 58.3 Million 
Passengers in 2018 | Largest Airport in the U.S.

*

Local Schools Include Montbello High School (271 Students); Kipp 
Montbello Middle School (267 Students); Dr Martin Luther King Jr 
Early College (1,224 Students); Colorado School of Public Health 
(9,293 Students)
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TENANT OVERVIEW 
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The Fayetteville, Arkansas based chain, which currently has more than 
80-Units across 14 States and internationally, received funding from 10 
Point Capital, an Atlanta-based private-equiry firm. The company’s first 
franchise location opened in 2013 and within the next year, 6 more stores 
were opened. They have 64 franchise stores and 20 corporate stores 
and expect to have an additional 16 stores open by year-end 2019.  The 
average franchisee owner has 3-4 stores with the largest at 8 stores. They 
currently have 357 locations under development. The debt-free company 
is very diligent in the process of who they allow to open a franchise.  They 
look for operators who share the same vision, willingness to understand 
the brand, well capitalized and ability to expand and be disciplined in 
the process. They do not engage with single store operators, preferring to 
work with multi- location operators. This improves operational efficiency 
and protects the brand

COMPANY SUMMARY
No. of Locations: 88

Year Founded: 2003

Headquartered: Fayetteville, Arkansas



- 5 - www.deltondoadvisorygroup.comwww.marcusmi l l ichap.com

MANAGING PRINCIPALS BIOGRAPHY 

Byron Wheeler is the Managing Owner of Wheeler Blank Enterprises, LLC. Founded in 2014, the operations have grown into to a 15-unit national franchise with $19m annual sales clearing 
over $1.4m in EBIDTA. Byron is in charge of managing 275 employees and 90 vendors, and in this role, he has transitioned 11 independently owned Burger King restaurants integratingthem 
within the new company.

Prior to purchasing his first franchise location Byron worked within the Burger King Brand beginning in a single unit and then rising through the ranks to a position of corporate oversight of 
over 400 locations in the role of Director of Franchise Performance. In that role he acted as a liaison to 29 franchisees and their restaurant teams to drive restaurant sales and profitability. 
The Director role allowed him to develop and lead a team of Sales Profit & Operations Coaches who are responsible for achieving superior operations in their assigned region/area and 
conducted training and on-boarding for new franchisees to the system.

Prior to becoming a founding Member of L.O.V.E.  Restaurant Group with Rick Stucy   and Byron wheeler, Will has been involved as the founder CEO  of 4 successful companies in: staffing 
( Enscicon founded in 1994 and currently operating in 39 states ), Medical Device Regulatory Outsourcing, (Reglera founded in 2001 operating globally and sold in 2012),  SaaS Software, 
(Onemata founded in 2012 operating Nationally  ) and Commercial and Residential development (Hunter real estate development  founded in 1997 and operating in Colorado).  Will is 
experienced in: scaling multi state operations, building and leading diverse executive teams, corporate governance, corporate financing, long term planning and risk mitigation, IP and 
copyright protection, labor and contract legal frameworks and employer risk reduction.

Rick Stucy has more than thirty (30) years of experience in all aspects of real estate Development, Brokerage and Construction including site acquisition, horizontal and vertical development, 
entitlements, financing, construction management and general contracting.

Rick has developed approximately $100 million worth of Office, Retail, Residential and Recreational real estate projects. He has development experience in both simple office structures 
and complex mixed-use developments and has experience in developing shopping centers, retail buildings, restaurants, recreational properties, an equestrian center and a myriad of 
residential properties. With two other partners, Rick acquired, built and operated a restaurant chain of 38 restaurants consisting of 1,200 employees with annual sales more than $20,000,000.

BYRON WHEELER

WILL SMITH

RICK STUCY
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THE OFFERING

FINANCIAL SUMMARY
Price: $2,905,983
CAP Rate: 5.85%
Gross Leasable Area (GLA) 3,700 SF
Lot Size: 1 Acres
Year Built: 2019
Ownership: Fee Simple

OFFERING PRICE

$2,905,983
CAP RATE

5.85%
NET OPERATING INCOME

$170,000

3900 TOWER ROAD
AURORA, CO 80011

www.deltondoadvisorygroup.comwww.marcusmi l l ichap.com

LEASE SUMMARY
Tenant: LOVE Restaurant Group, LLC
Operating: Mile High Chicken, LLC
Lease Term: New 20 Year Term
Lease Type: Absolute-Net
Lease Commencement: Upon Close of Escrow
Lease Expiration: 20 Years After Close of Escrow
Increases: 5% Increases Every 5-Years
Options to Extend: Four, 5-Year Options

ANNUALIZED OPERATING DATA
Rent Increases Annual Rent Monthly Rent
Rent Commencement - Year 5 $170,000.00  $14,166.67 
Year 6 - Year 10 $178,500.00  $14,875.00 
Year 11 - Year 15 $187,425.00  $15,618.75 
Year 16 - Year 20 $196,796.00  $16,399.67 
(Option 1) Year 21 - Year 25 $206,636.00  $17,219.67 
(Option 2) Year 26 - Year 30 $216,968.00  $18,080.67 
(Option 3) Year 31 - Year 35 $227,816.00  $18,984.67 
(Option 4) Year 36 - Year 40 $239,207.00  $19,933.92 
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REGIONAL MAP

SUBJECT 
PROPERTY

DENVER INTERNATIONAL
AIRPORT

2018 Passengers: 64,494,613
2018 Flights: 603,403

Economic Impact $26.3 Bil.

DICK’S SPORTING
GOODS PARK
Home of the

Colorado Rapids
27,000 Capacity

8.5 Miles From
Subject Property

UCHEALTH UNIVERSITY
OF COLORADO 
HOSPITAL (UCH)

5.7 Miles From
Subject Property

678 Beds

GREEN VALLEY RANCH

Denver’s Fastest Growing
Master-Planned

Community

1600 Single Family Homes
1400 Multifamily

10 Million Acres of
Business Park Development
500 Acres of Retail Space

RED ROCKS
COMMUNITY COLLEGE

14,000+ Students Enrolled

MILE HIGH STADIUM
Home of the

Denver Broncos
76,125 Capacity

15 Miles from
Subject Property

www.deltondoadvisorygroup.comwww.marcusmi l l ichap.com



- 8 -

AREA MAP

GREEN VALLEY RANCH

MANHEIM DENVER
AUTO AUCTION

Denver’s Fastest Growing
Master-Planned

Community

1600 Single Family Homes
1400 Multifamily

10 Million Acres of
Business Park Development
500 Acres of Retail Space

1,200 Visitors-Per-Day

INTERSTATE-70       (203,000+ VEHICLES PER DAY)

TO
W

ER RO
A

D     (22,845 VEHIC
LES PER DA

Y)

EAST 38TH AVENUE     (8,011 VEHICLES PER DAY)

SUBJECT 
PROPERTY

www.deltondoadvisorygroup.comwww.marcusmi l l ichap.com
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CITY OVERVIEW

Once a budding frontier town of farmers and ranchers just east of the 
state’s capital, Aurora is Colorado’s third largest city with a diverse 
population of more than 374,000. From agricultural outpost to military 
bastion, Aurora established its foundation as a driving force in the west. 
And the rest is history.

At 154 square miles, the city reaches into Arapahoe, Adams and Douglas 
counties. Aurora’s strategic comprehensive plan emphasizes the 
formation of livable, full-service neighborhoods.

Aurora provides access to quality education. Four school districts and 12 
campuses of higher learning meeting the instructional needs of residents 
and those beyond the city limits. The city’s annual Aurora Scholars 
program honors a student in every grade in every school in Aurora.

Just minutes away from Denver International Airport, Aurora is home 
to a vibrant business environment, including major industries such as 
aerospace and defense, renewable energy, bioscience and health care, 
and transportation and logistics. Businesses large and small are welcomed 
and nurtured through such programs as the Aurora Advantage 4 Business 
and the Aurora-South Metro Small Business Development Center. 

Tree-lined streets, open prairie, majestic views of the mountains and 
ample neighborhood parks make Aurora neighborhoods a comfortable 
place to call home. More than 450 neighborhoods complete the fabric 
of the community.

AURORA, COLORADO

www.deltondoadvisorygroup.comwww.marcusmi l l ichap.com

The Southlands Shopping Center

Aurora Municipal Center
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DEMOGRAPHICS SUMMARY

In 2018, the population in your selected geography is 3,470. The 
population has changed by 84.67% since 2000. It is estimated 
that the population in your area will be 3,912.00 five years from 

now, which represents a change of 12.74% from the current year.  The 
current population is 48.48% male and 51.52% female. The median age 
of the population in your area is 32.43, compare this to the US average 
which is 37.95. The population density in your area is 1,102.84 people per 
square mile.

The current year racial makeup of your selected 
area is as follows: 43.78% White, 27.53% Black, 0.46% 
Native American and 6.02% Asian/Pacific Islander. 
Compare these to US averages which are: 70.20% 

White, 12.89% Black, 0.19% Native American and 5.59% Asian/Pacific 
Islander. People of Hispanic origin are counted independently of race. 
  
People of Hispanic origin make up 33.28% of the current year population 
in your selected area. Compare this to the US average of 18.01%.

The median housing value in your area was $215,256 in 2018, 
compare this to the US average of $201,842. In 2000, there 
were 576 owner occupied housing units in your area and 

there were 25 renter occupied housing units in your area. The median 
rent at the time was $891.

In 2018, there are 2,903 employees in your selected area, this 
is also known as the daytime population. The 2000 Census 
revealed that 62.64% of employees are employed in white-

collar occupations in this geography, and 37.55% are employed in blue-
collar occupations. In 2018, unemployment in this area is 2.10%. In 2000, 
the average time traveled to work was 32.00 minutes.

There are currently 1,058 households in your selected 
geography. The number of households has changed by 75.75% 
since 2000. It is estimated that the number of households in 

your area will be 1,204 five years from now, which represents a change 
of 13.80% from the current year. The average household size in your area 
is 3.18 persons.

In 2018, the median household income for your selected 
geography is $69,638, compare this to the US average 
which is currently $58,754. The median household income 

for your area has changed by 3.68% since 2000. It is estimated that 
the median household income in your area will be $78,045 five years 
from now, which represents a change of 12.07% from the current year. 
  
The current year per capita income in your area is $26,611, compare this 
to the US average, which is $32,356. The current year average household 
income in your area is $87,269, compare this to the US average which is 
$84,609.

POPULATION

RACE AND ETHNICITY

HOUSING

EMPLOYMENT

HOUSEHOLDS

INCOME

www.deltondoadvisorygroup.comwww.marcusmi l l ichap.com

HOUSEHOLDS BY INCOME 1 Mile 3 Miles 5 Miles

Average Household Income $87,269 $73,035 $65,473

Median Household Income $69,638 $62,081 $53,647

Per Capita Income $26,611 $23,158 $21,380

Current Daytime Population

   2018 Estimate 3,470 73,628 184,461
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3900 TOWER ROAD
Aurora, CO 80011

EXCLUSIVELY LISTED BY:

PETER DELTONDO
Senior Vice President Investments

Direct: (949) 419-3267
Email: pdeltondo@marcusmillichap.com

License: CA 01797033
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BROKER OF RECORD:
SKYLER COOPER

Regional Manager, Colorado
License: 100080019


